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Answering your questions about a Mary Kay business

Imagine the Possibilities Evaluation Sheet

Name Current Occupation

Address State Zip

Phone number Office Cell Best time to call
Email address Consultant's name

About the Imagine the Possibilities DVD

1. What segment did you relate to the most?

2. What fact or story impressed you the most?

3. Do you feel you received enough information from this DVD to make a decision about
starting your own Mary Kay business? Yes No

4. If "no", what information would need to be clarified?

What's important to you?

Earning what | am worth

Loving what | do

Having my priorities in balance
Creating a schedule on my own terms

What are your personality traits?

On a scale of 1-4, put a 1 beside the sentence that describes you, a 2 for second best, 3

for third best, and 4 beside the sentence that describes you the least:

Results-oriented, makes quick decisions, likes to be the best, time is very valuable, to
the point

People-oriented, loves to talk, enthusiastic, loves prizes and recognition
Family-oriented, slow to change, likes security, goes by the rules, loyal
Detail-oriented, perfectionist, has critical skills, takes time to change

Which of the following advantages of a Mary Kay business would benefit you and your family
the most? Check all the apply.

Earn extra income

Flexibility

Own my own business/be an entrepreneur

Earn the use of a career car

Meet friends/have fun

Increase my self-confidence

Increase self-esteem




